Channel\/ARK

Direct Marketing Solutions At Work softwa re

Appointment Setting Campaign
Cost: $3,000 Package Code: F1

Minimal risk and time investment required.

Set number of prospect appointments scheduled directly on ChannelMARK’s Real Time
Calendar.

All appointments will include detailed notes regarding Prospect’s current environment,
pain points, sales cycle stage along with standard contact information

Confirmation e-mails sent to all parties upon generation of appointment

Take advantage of C&S’ Appointment Setting Campaign and receive a set number of
appointments with qualified prospects looking for solutions across a myriad of solution areas
including, Sage: MAS 90, MAS 500 ERP, Sage Pro ERP, Sage Accpac ERP, Abra, Timberline
Office, CRM, and NPS.

Depending on solution being marketed 4 - 7 appointments generated.
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Partners interested in learning more about this program or have questions, email Christine Barker, Channel Partner
Specialist, at sage@colwell-salmon.com or call 877.497.6570.




